
Business Centra l                                               

Chevrolet and GMC Business Central dealers across
the country feature knowledgeable, professionally
trained staff committed to helping businesses like
yours identify the vehicles you need to operate your
business effectively and efficiently. The right 
vehicles to get the job done, equipped the way 
you need them!

These dealers:
• Are committed to businesses like yours
• Have dedicated, knowledgeable, trained staff
• Have commercially oriented demonstrator vehicles
• Inventory work-ready business trucks, vans and

utility vehicles available for prompt delivery
• Have access to Special Vehicle Manufacturers to

help you get special upfits and equipment you
need to get work done

• Have service facilities staffed and equipped to
cater to business customers

Al ly  Commerc ia l  Serv ices

At Ally, we have the knowledge and special programs
to fit most business transactions that you, as a 
business customer, depend on to meet your day-to-
day requirements. Please contact your local General
Motors dealer to inquire about the various plans and
programs we offer.

Ally offers a variety of options like:
• Ally Commercial SmartLease® — closed-end 

lease plan
• Ally ComTRAC® Lease — open-end lease plan
• Ally Municipal Lease-Purchase Plan
• Ally Commercial Line of Credit
• Ally Third-Party Guaranty

For more information on our plans and products,
please visit our website at www.ally.com/auto.

©2011 Ally Financial. All rights reserved. Ally is a service mark. 

COMMERCIAL RESOURCES  

GM FleetTrac
(Consol idated Bi l l ing Program)

GM FleetTrac simplifies the vehicle maintenance
process for fleets of all sizes and types. 
This program offers consolidated billing and
additional features that reduce the administrative
burdens associated with fleet maintenance, 
providing fleet drivers and managers with
unsurpassed convenience. 

GM FleetTrac features include:

• Nationwide GM FleetTrac Dealer Network
• Consolidated Invoice
• Spending Controls
• Simplicity
• Online Account Access
• Reports
• No Make Limitation
• GM Certified Technicians
• Quality GM Parts
• Factory Updates
• Special GM Tools & Equipment

For more information or to enroll, visit us at
www.gmfleettrac.com.

2012 Light Commercial Vehicle Body Application Guide Table of Contents 6

www.ally.com/auto
www.gmfleettrac.com
www.gmfleet.com


COMMERCIAL RESOURCES
(CONTINUED)

GM Business Choice is an incentive program designed specifically for small-business 
owners who use vehicles in the day-to-day operation of their business, and not solely 
for transportation purposes. This incentive is available to small-business customers that
purchase or lease an eligible Chevrolet or GMC truck or van, and offers five valuable upfit 
equipment or card options.

Vehicle Eligibility
• 2011/2012 Express and Savana Van
• 2011/2012 Silverado and Sierra Pickups and Chassis Cabs
• 2011/2012 Colorado and Canyon Pickups and Chassis Cabs
• 2011/2012 Avalanche

GM Business Choice Program Requirements
• The 2012 GM Business Choice Program is valid from

October 3, 2011 through September 30, 2012.

• You must purchase or lease and take delivery of your vehicle
during the program period and be prepared to provide proof
of your business. Vehicle must be used in the day-to-day
operation of the business and not solely for transportation
purposes. This program may not be compatible with other
offers or incentive programs. Consult with your Chevrolet or
GMC dealer for program compatibility and other restrictions. 

For complete program requirements, including information
regarding offers, vehicles, equipment, options, warranties
and ordering information, consult with your Chevrolet or
GMC dealer, or visit www.gmbusinesschoice.com.
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